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- MAKING HQUSING DECISIONS . .
"\ .
v . Topic | Should I Rent or Buy’
key ideas , Y T ' “ words toknow e -
* - ' . ‘l‘. Kl
. reasons for renting 2 house .Y . “ personal property . . ‘s
considerations n selesting location L . redlproperty - .
contracts between renter and owner or landtord oot tenant, S
s . gross monthly income 3
possible course goals ' ) contract .
] *, security deposit
Students will- . lease . . ..
' ) evictiorr . Coo '
- know the advantages and disadvantages of renting and buylng "+ eviction notice e b
know how to'locate available housing . Cn w2 \
know the responsibilities and obligations of landlord and tenant o S
suggwled resources N ' ) .. o~

- Newspaper advertisements L .

. . S o' L . . ;

suggested learping ei(periences - "’ . . o ‘
Ré Fopic 1 4nd re\new wordsto know e S . - " Y

- Have stitdents list the advantages and drsadvantages of both renung and buying a house De(ermme whlch items

Thal, Helen M., and Melinda Holcombe Your Fannly and HS Money. Revlsed Edmon (Boston Htjughton
leﬂln Co., 1973) )
. Ch 8—"Meeting Family Needs for She]ter" (see pp 152- 162) '
Sherwood, Ruth F., Homes' Today and Tomorrow (Peoria, IL" Chas. A. Bennett Co. 'Inc 3 1972)
Ch 8—“Selecting a Home™ and Ch 16~“Should You Rént or-Buy?"” .
Garrett, Pauline G., Consumer Housing (Peona, IL: Chas. A.Bennett Co. Inc., 1972)
s Ch 3—"To Rent or Buy™ (see pp 31-40) o
Idlegnan, Hiltis K., Housing, Furniture, and Appliances (Sl Lmns McGraw'Hlll Ine. 1975) o
Ch 2--“Selecting a Place to Live” ¢ . . ..
Stale Farm Fire and Casualty Company, “A Guide to Renting' an Apartrnenl" ' ’
, (Order free copies from 112 East Washington Street Bloomington, lL 61 701)

on the lists are primarily social or ecOpomic. - : . .

Divide students into “search groups ” and have eacﬁqgr&&;ohpare newspapertental ads for listings.from two”

", different locations. Have them determine what type of infoymation (e.g., cost, deposit requnrermnts) 15 available

FEs

from each advertisement Then have class cortpile,a list of mformanon that ls needed pnor to renting housl,ng

<

Have s:udems exarﬂme a Iease #nd discuss the mmorlana; of complete and aocurale undeistanding of the terms.
[nvite béth a tenz‘mt and 4 landlord to cléss to discuss, {rom their points of view, ', the beneﬁts and problems of
retfial houslng . . .. .
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RN, ) -~DEFINITIONS - ! .
; ., - v'} -J" L . * s i .
+ TEACHER; All words to know are listed in the order of their appearance in the student topics and are defined in
. © . v accordance withr real estate law ( sée Oregon Revised Statute 696 )~These words [ ften have broader tnterpretations in
.. everyddy usage. < ; . )
L3 . [ 5 -
" - :.
. 7 personal property any property not “real” property’ (¢ g personal belonglngs, furniture, inventories) .
0+ real property 1&hd and all 1mpr0vements thereon / ' ' N
: * tenant one who temporanty holds c;koccupiesv p'roperty owried by another
o - ~) ' . ' L
gross mpnthly income  amount of monthly income before any deducuons -
‘ . conmict a 1&hlly t;nforceable written or oral agreement {0 do or not to do certain things. All contracts pertaining

to real property must be in writing (often called written ag:eemenls) except leases of less than one year

security deposit an amount pad over énd abbve the first and last monthy rent, it is usually returned to the tenant_
k- B upen completion of the obligations, if so defffied in the contract ‘
lease a written coatract which conveys the use of real estate f0r a period oftime

eviction removing tenants from real property

o 7

: . eviction notice 2 written. legally enforceable document which requires persons tp vacate property .
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« . MAKING HOUSING DECISIONS K

"\ ' ) +
Toptc [l Should I Buy?
e

'key ideas « words to know
v , . - . B e
major expenditure of income / » indebtedness .
considerations of budget and indebtedness . . lending institution .
“determination of loan eligibility Y g prircipal
’ : interest .
possible course godls ‘ property tax
- insurance premium
Students will : note
know the relationship between housing costs and famiI;f budget
know that the amount one can spend on housmg depends on . ¥
resoyrces and indebtedness
sugg'sled resources . i y
Garrett, Pauline G., Constimer Housing (Peona, IL:fChas. A.Bennett Co. Inc., 1972)
Ch 4~“Financing Your Home and Home Improvements” (see pp 53-55) .
1dleman. Hillis K., Housing. Furniture. and Appliances (8t. Lows: McGraw Hil Inc., 1975)
Ch,2—"Selecting a Place to Lwe (see pp 18.19) . :
Loan application forms ' .
Lending institutions i . /'/
Real estate office : : .
suggested learning experiences ; \ ) .
Read Topic [l and review words to know., ! ‘ ' o

. . :
Invite a person from a local lending institutiop or real éstate office to discuss

how application for loans are completedsand processed; ) ) "
what information potential buyers need to know;
how indebtedness affects loan application reviews. :

Have students study three different family economic situations and determine what price home, |@ could be
purchased,

Stuation !  Annual gross ncome q?$10,800 with college loan of $1.400 and otﬁexndebtedness of $170.

The couple iscurrently living in an apartment with all appliances furnished ,and has $650 in savings.
Situation 2 Monthly gross income of $1,350, with §450 eamed by the wife. They are currently in a rental
“house and are buyng or own all fumuture and appliances. The monthly indebtedness is $96 and current

savings is $1,700,
/

S;'tuanon 3 Hourly wage is $7.50 with two weeks annual paid vacation. During the past two yéars, the

" plant has been closed for three weeks each year with no pdy to employees. Savingsis $2300 and $1500 is
available from an insurance loan. Currently the family puts $150 monthly into savmgs and has no
installment indebtedness.,

- ¢

s

Discuss what potentlal problems might affect the purchasing dgcisions in the three situations, what factors were
not known about these familes. and what might be done to increase each family’s potential of buying a home.
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TEA CHER: JAll words to kndw are l;srad in the arder of their appearance in the student topics and are deﬁned in
accordancel{with real estate law (see Oregon Remed Stature 696). These words often have broader interpretations in
everyday.usage. > -
. t» . U I
i L] - P )\"\ '
indebtedness owing somethin gsto someone .

- “'ﬁ‘
lend;pg'mstitutqon..n institution,Such as a bank or savmgs and ,oan association, that is in the business of lending
money ror real estAte transactions, - ] . -

v .
. L * .
princlpal the amount of money borrowed, excluding interest, taxes, and insurance .
interest the amount charged for money borrowed &
property tax  a charge local governmentimposes Ygon pro rty to help pay for services . .

‘r o > .’ - . . . " . PN \ .
infurance premmim amount paid for insurance coverage whereby one party guagantees another against a specific .
loss )
note awntten instrument whlgh acknowledges a debt and a promise to pay
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L . N MAKIN GHOUSING DECISIONS
\ Topic Il What Should I Knaw about Seleémg Housing”
key ideas ‘ v ":’ wotds to Know
“types of areas ' A . 4 real estate agency
types of structures - zomng
constniction features to Investigate heating efficiéncy *
" pdssible course gos ¢ vl .
. N fl . . . ’ r N . * =
* Students will . . »
know factors involved in selecting housing . ce $f r ’
" know types of housing available . : . .
« " know ways to evaluate a house before buying R . .

suggested resources ' ol ' o
"Sherwood, Ruth F., Homes: Today and Tomon’ow (Peona L Chas. A. Bennell Co. Ine., 19?2)
Ch § ~*The Structure of a House"; Ch 6— “Today s Housing”; Ch 7—“The Hame and [ts Site” amd 'Ch
15—“The Costs of Buying and Owninga House" (see pp 399405) ,
Idleman, Hillis K. , Hoising, Furniture, and Appliances (St. Louis; McGraw-Hill Inc., 19?5) .
Ch I~ Housmg—Today and Tomorraw™ (see pp 2-12) and Ch 2— “Selecung a Place, to Live” (see pp.

£20) .o

+ ' State Farm Fire and Casualty Company‘. “Finding the Right Home for You N .
TOrder free copies from 112 East Washington Street, Bloomington, IL 61',-'07) '
Porter, Sylvia, Sylvia Porter's Money Book {New Yegk: Doubleday 3nd Co Inc., 19?6)—paperback

. €h 13-"A Roof Over Your Head™ (see pp 553-564) o -

Changing Times Education Service (sead to 1729 H Street NW *Waslungton DC 2006) «
Housmg Multimedia Kit (4 units) including Househunl, a simulation game

suggested leammg ex])cnences - “\" . b ‘ .
Read and review w‘ords to know - MRS
Discuss advanlages and dlsadvan lages %f rural, "urban and suburban livmg .
- L - L e

View plciures of older and new homes and determme the potential benefits and problems of each’ type, Find
examples of néw and older homnes listed forsale in the neWSpape: Keep this i fon'nauon to review difTerences
in cost and methods of ﬁqancmg : . r Iy

kY r

,Rewe«; newspaper‘ads to find examples of homes of‘dlffenng“ styles. Determine, Jf possable the effect of style

and 1ocation on the price.

L -
Invite a local builder lo!hss to discuss strudtural' featu{es ofh

U out what features most often sell a home and compare these

%

using whi¢h' buyers should know about. Find
the list of structural features buyers should

know zbout. H . - 5

o

'

Invite a building 1nspector Jo class to talk about the inspection prooess on new homes (e.g., codes, regulatlons
N insulatlc')h\,&moke‘alarms etc.). . , ;

- .. Have students develop a “model™ checklist Trom sources available (see last two resources gbove). Use the
checklist to rate the quality and type of a house in terms ofa gven famﬂy s needs. ™

-
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A DEPINITIONS .

TEACHER: All words to know are listed in the order of their appearance in the student topics and are defined in -
accordance wit real estate law ( see Oregon Rev:sat{S tatute 696). These words often have broader interpretations in
everyday usa

ot

veal estate agency an agency whose brockers and salespeople are licensed by the state to sell, buy, leasefoption,
appraise, and couri¢el on real es!ateﬁr property for compensatton

zoning an aréa authonties set off for specific uses, subject to certain restrictions or restramts in regu]ating and
controlhingsthe charactet and use of property

L

. LY
heating efficiendy How well and economi&{ty a structure may be heated .
I3 , : . ‘e
’ . ' ’ 2 . L
* . - .
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- . . MAKING HOUSING nms?ns ’ o~
‘ . 4 . ) .
Topic IV How Can I Finance a Houxe? T~
- NN o . LT a
key ideas \ . ) words to know
.methods of financing ' ’ mortgage-doans s !
implications of vanous methods of financing . land’salescontracts © , . -
’ : % -, assumptions . '
possible course goals - ' o ' .+ trust deeds
: P N purchase money mortgages
Students will ' . ap praisal
. ' S o title insurance
.know what is involved in home ownership - N . escrow
know the finaneial responsibilities of a homeowner deed
know the different methods of financing housing - foreclose ( foreclosurei - .
‘ . . . . deficiency ]ud'gment '
. ) " title
. - . real estate licensee “
suggested resources .- ’ - ‘ ) .
L]
Sherwood Ruth F., Homes: Today and Tomorrow (Peoria, IL: Chas. A Bennett Co. Inc., 1975‘)
Ch 15—“The Cost of Buying and Owning a Home” (see gp 405.411) = - ey
Garrett, Pauline 6., Consumer Housing (Peoria, IL: Chas. A. Bennett Co. Inc., 1972) .o
Ch 4-“Financing Your Home and Home Improvements” (see pp 51-53 and 5567) . .

Idleman, Hillis K., Housing, Fumniture, and Appliznces (St. Louis: McGraw-Hill Inc., 1975) Ch 2—“Selecting a
¢ Place 1o I.we“ (see pp 28-31)and Ch 3 “Financing and Insuring a Home” (see pp 33-36)
Lending insitutions . N
- Real estate licensee T .

suggested learning experiences,

Read and review words {0 know. v . . .

Investigate current interest rates available on first mortgate loans. Determine what factors influence the mterest
rate. ’

- Invite a pﬁon from a local bank, savings and loan association or the Farm Home Adnﬂni;tratidn (if applicable)
to discuss the ﬁnancia] and Iega] aspects of buying a home. ..

Invite a Iota] real estate llcensee to discust how the financial and legal nspects of buying a home are handled
through a'reaf estate ofﬂce.
‘ ] M L -
\ Invite a local attomey to discuss contracts and other legal documents used In property sales., i

Obtain pamphlets or brochures from local lending i:"lstitutions about methods of financing homes, Discus&the ¢
# /

infdrmation found in the materials.
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DEFINITIONS .

' '
L

TEACHER: "All words te know are listed i the order of their appeprance in the student topics gnd are defined in
accordance with real estate law [ see Oregon Revised Statute 696 ). These words often have broader mrerpretanons in
everyday usage.

. ~

morigage loans where 2 buyer obtains money from a lending institution, for which real property is pledged 10
sécure the debl of.obligation . v
. ., land sales contracts . a contract which shows the terms and condifjoms of a sale, and is negotiated between buyer
. and seller. This type of sale 15 usually used when the title is not trandferred until all or a certain part of the purchase
price is pad .

sssumptions  when a third party undertakes, or takes over, liability for payment of an e:usung note secured by a

mortgage or 2 trust deed agunst the property -
.y "\ . '

»

trust deeds a commonly used means of financirig the purchase of housegand small acreages whereby the title to '

the property 1s held by a third party until the obligation 1s paid w o,
! purchase money mortgages a method of ﬁnancmg propeny whereby the seller finances the sales ofhns or her house
and therefore receives both the pancipal and interest dn the loan
appraisal the process through which concluswns of prolﬁer;y “value and property fadts are obtained through awm
. estimate and opinion of value

title. i msursnce a policy protectmg the insuzed agamst financial less due to certain types of defects, in the title as
stated in the pollcy' _ .
escrow 2 neutral lhll’d party who receives ingtrumemts, funds, and wnlten instructions to carry out the specific
* . directions of the buyer and seller for completion of the transaction. (Escrow closmg represents conclusion of the
transaction after proper recordmg of necessary documents) .°
[

deed a documenl used 1o teansfer title or ownership of real property
= L

foreciose {foreclosure) the legal process of seliing rea’roperly to repay debts against the property

defmmy judgment in terms of real estate Iaw,acourt]udgmenl against the buyer for the difference between the

a injebtedness on a property and the price received at the foreclosure sale
, L o e« \ ‘ . .
. . litte evidence®F ownership of real property, shown by recording of the deed Y -
: real-estate licensee eﬁ’her a broker o sales associate who is licensed by the s&ateﬁgsell property for compen'satic;n
’ _ : 4 : )
<o ‘. ‘
. n ' )
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' MAKING HOUSING DECISIONS : .
’ Topic V  What Are the Reasons for Escrow? . ’ _ .
- " ‘ )
. . P T
key idess wordstokaow | _ .
"purposes of escrow . Y promﬁlié .
responsibilities of escrow companies . title search s .
information to be given to escrow s T s = liens / . g
suggested resources . Lo . » R oL
' escrowTompany T ‘ ' R . *
T real estate agency ' _ : R -
suggested learning experiencés :
Read and review words to know., ' . & - ,

List tge tesponsiblities of an escrow company and discuss the advamages and disadvantages of closing through
escrow to buyer and seller,

Invite a person from an escrow company to discuss the reasons for escrow closing,” the process, and the
_responsibilities of both buyer and seller. .

Discuss differences in how some items might be handled by escrow—¢.g,, utility costs, sharing of fees, etc.

- -
Discuss what benefits the title search might have for the buyer and the seller. /
w . ' SRS oL
- - N . [
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- S -DEFINITIONS -

>
L3
.

TEACHER: Al worde to know are listeqd in the order of their appearance in the stud¥nt topics and are deﬁned in
accordance with real estate law (see Oregon R\xmed Statute 696}, These words often have broader interpretations in

everyday usage. < . s e'

I [ . - .

o ' " -

pmnuz allocating between buyer and seller lhe:r‘propomonate shares of an obllgalmh paid or due (taxes,
msura etc.) ' .. .

.
u L]

1|ﬂe seqrch  alicensed title insurance company-searches public records as to ownership

liens avlaim, usually agalnst real property, for the salisfactiop ofa deb?
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. ‘ MAKING Jougmc DECISIONS ‘ -%

‘ - * . TopicVI Why Dol Need 1o Know aboth Property Taxes? ' : ;

key ideas . words 10 know ) ) ' *

} services property-taxes prouide ’ true cash value
méthods of determining taxes : tax levy . .
C “ effects of late or nonpayment of taxes . . - )

- - + * -
N 1

pobgl)lecwtsegoals -
Students will . R L

r know the variety of services provided by property taxes ’ ¢
‘ know the liability a homeowner has for taxes - , L , *

_sugmedresources &- '

- » ' . .

' Sherwood Ruth F., Homes: Today and Tomorrow (Peoyia, 1L: Chas A Bennett Co. Inc., 19?2) .
- Ch 15~ “Costs of Buymg and Owning a Home" (see p 412) = . : -
- Oregon Deépartment of Revenue, “The Tax Jungle Bogk™ (1976~Teacher’s l-ul and student copies 5f pamphlet
available free from Publications, State Office Bulldmg Salem OR 97310). . )
ASesor’s office
Oregon State University Extension Service,, Extension Circular 907 (August 1976), Cofvallis, OR 97331
"How Your Property Tax Bill is Computed "o k Ly

.

suggested ledruing experiences - ' ’ o, . o

IR Read and r‘eview words to know.

" Lust types of services whtch I'I‘Ilghl be covered by property taxes; then review a copy of a local propetty tax .
* ‘staternent. Compute ‘what share of .taxes goes for schools. dire and police protecuon‘ *city,and county
governﬂent and other types of semces . . .

LR Discuss the effect of property taxes on both home owners and renters. Determlne thg benefts and any type of .
. tax rejief available. ‘

" Have students point out lhe benefits and dmwbacks in paying property taxes directly in Ileu of mcludmg them
m momhly mortgage pay ments.

.--ﬂJsmg the Current tax rate in the local area, compute the tax bill for homes with the following assessed values:
C T m0000 0 : ‘
. $30,000 . ‘
i $35,000

$40.000 '
$50,000 - L ? -

'
Us'iniﬁ $40,000 valuagj ﬁgure ,compute the momhly cost for principal, intgrest, taxes andﬁmmnce on the
homeeUse 1% uation for computmg principal and interest for one month, %% &f the valuation for the

annual msuranfe cost, and the loeal’tax rate for the taxes. Discuss whether this is a real c monthly cost and -
what factors jhight change this cost. .. » .

IR




. ~ ' . DEFINITIONS - =~ .

* . . -

* "\ TEACHER: All words to know mm in the order of their appeam}ace in the student topics and are defined in
- accordance with real esrare law (see Oregon Revised Stafute 696). These words oﬁen have broader interpretations in

» - . everydgy usage, . UL

B " - .
: S"“T-e,.h_ - true cagh value®  germ used by tax assessor to indicate the appraised value for tax assessment purposes’

tax levy the amount of money for services imposed as tax on real property within a 13cal taxiﬁg district

" *True Cash Value (TCV) is interchangeable with market value for tax purposes, Market value is more often used to .
mean the lughesi price a buyer, willing but not compelled to buy, would pay and the lowest price a seller, wﬂhng but !
not compelled tosell, would accept. )

r o~ IR - N
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MAKING HOUSING DECISIONS

Topic VII What Should I Know about Property Insurshce?

* .a ’ \J . ' -
key ideas : , . words to know
insurance requirements and choices personal liability insufanée
type of eoverage, options and effect‘ofcost ¢ infldtion
- deductibte .
possble course goals - ¢

3

Students will ° ’ : '

know the importance of insurance for homes , - ’ -
know the types-of insurance coverage available . , . e
suggested resources - AN ) E . ,
[ Ve
Sherwood RuthF Homes: Today and Tomorrow (Peoria, IL: Chas. A. Bennetr.Co Inc., 1972)
Ch 15~™The Cost of Buying and Owning® Home" (see pp 412-415)
Idetman, Hillis K., Hoysing, Furniture, and Appliances (St. Lopis: McGraw-Hill Inc., 1975)
Ch 3—*Financing and Insuring a Home’i(see pp 36-39) - ‘
Educational Relations Division, Insurance Information Institute, “Educator’s Guide to Teachmg Auto and
Home Insurance,” “Insurance for the Home,” “Deductibles Save You Money on Inﬁurance for Your
« Home,” “Is Your Home Insured to Today's Values?” (order from 110 William Street, New York NY
10038)
Changing Times Education Service, “Insurance” Mulumedm Kit (4 units), mcludes Unit 4, “Property and
: Liability Insurance,” 1729 H Street NW, Washmgton.DC 20006
Insurance agents,
Fire depastment

.c

suggested learning resources
Read an#l review words to know.,

List types of home insurance available and determine wluch are optional and which are required by lending
& agencies.

Invite an insurance agent to discuss the types of coverage and factors affecting cost.
Discuss the types of property insurance which might be needed by renters.
Discuss the advantages and disadvantages of obtaining insurance beyond that tequired. ap '

!mnte a person from a local fire department to discuss causes of home fires, ways to prote{t a home against loss, .
&nd factors affecting cost ofinsurance

-

Have students make a list of personal property and “estimate’™ the replacement cost. Determine if any items,
such as musical instruments, cameras, etc., are insured for fire™oss or the ft.

Review a home fire insurance policy and make a list of situations where coverage ls exempt. Discuss reasons for
these exclusions. % .

-

b
€

Ti3




L I:;EFINITIONS - % tﬂ»‘ ’

TEACHER All words to know are listed in the order of thetr appeamnce in the sru&ent topics and-fve defined in *
accordance with real estate law ( see Oregon Revised Statute 695). These wordsofren have broadet interpretations in

everydqw usage. : . b
. ’ J
W}lﬂlﬁlfy inmranct protection agamst mjunés }0 other persons or property -

inflation substantial and continuing rise in general price leve! while aclual dol]ar vainrdechnes .

, N .

deductible the specified sum the insured must pay for each claim : s LN




R Y MAKING HOUSING DECISIONS
: 3 - ,
“\;,. . o ' Topic VIII How May, ! Maintain My Housing Dolla¥ for Res,afe‘i (
- + ? . i '
v e key deas . words 10 know .
3 . . effect of maintenance on appreciation and resale depreciate .
maintaining housing records appreciate
planning for resale - asking price
3 ' » v selling price .
. possible course goals -—J .
’ L -
) Studentswill 7 e N ‘
. know the <mportance of and heed to plan for home ‘
maintegatice
identify some costs mvolved in home maintenance
. know appreciation and depreciation in terms of housing . .-
- know factors involved in selling a house , . : ) .
“ . “ LN e & \'4;“
suggested resources -
’ Garrett, Pauline G., Consumer Housing (Peoria, IL: Chas, A. Bennett Co, Inc., 1972) ‘
Ch 9—“Mamtenance-A Continuous Project” (see pp 169-176) .
“Real estate licensee . )
Homeowner N & v
suggested leaming expetiences’ )
/ Read and review words to know. - ]
Make a list of items which make 3 home appear more appealing. Include both exterior and interior items.

Discuss which nems are usually a matter of general upkeep and Whlch require seasona.l or regular maintenance.

Divide students into research groups, with each'group selecting one nem, such as roofs, to research, Develop 2
plan’for maintenance, repair and replacement, and figure the cost in money and time. ’

Invite a homeowner to discuss how he or she plans for home maintenance and repair.

Discuss items deductible from the capital gains on the sale of a2 home for income tax reporting. Determine ways
these records could be kept. .

Discuss advantages and disadvantages jn selling 3 home by the owner or through a real estate agent.

Invite a real estate licensee™to discuss the process of selling a home, Rsview an earpest money receipt and sales
contract. Discuss the process involved in a counteroffer.

L
:-_" a
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DEFINITJONS

TEACHER: All woeds to know are listed in the order of their appearance in the student topics and are defined in
accordance with real estate law { see Oregon Revised Smure‘ts%). These words often have broader interpretations in

everyday usage. .

[}
L}
¢

dépreciate to decrease invalue orworth  *  «
b

appreciate to increase in value or worth

' 1 N

asking price the amount of money an owner asks for his/her property:; it may or may not be based on the market
value . .

selling price the amount of money the property is sold for S

* 1

* . L3
. .
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MAKING HOUSING DECISIONS T L

. Topic1 Should LRent or Buy? "

L

Most people own or rent persons] property (e.g., furniture, appliances, etc.) before they need to make a decision on

"obtaining real property. An early decision in obtaining real property. or housing is whether to rent or to buy

Reasons for choosing to rent a house include

insecurity of job ) . -

possibility of job transfer . _ ) .
lack of personal property to furrush or care for a house .
insufficient money for down payment ’
insufficient income . .
demands of home purchasing

- -~
+ o

. If the decision is to rent, ‘you, as the tenant, should be aware of several factors. One-fifth of the gross monthly
'income could support the. rent payment. You'should have a written conract between yourself and the owner or

manager of the property. This.contract helps eliminate problems or misunderstandings between the 4enant and the -
tandlord. The contract sho‘lld.'show the use and retumability of the security deposit. It should be signed by both
parties and clealy state the benefits, _expenses and liabilities ef the house or apartment to be rented. The security
deposit is an amount paid in addition to the first and last month’s rent. 1t is a deposit which is usually returned to

the tenant upon completion of the obllgatlons defined in the contract., -

r

" Searching for ¥our house or apartment,can be easier if you know how to proceed. One of the’ most 1mpcﬁtant

considerations is the location. Considerations in selecting the location inclade L -

¢ £

neighbors - D oe
. p]-ivacy - —- .‘
traffic - :

transportation ) ’ ' ) R

schools ’ N .

zZoning v . :

protection services ‘ .

s, . .

Housing information can be located from newspaper ads, rental management companies or individual owner signs. In
most communities there is a shogtage of rentals. The decision should be made as uickly as possible, but notin such
a hurry as to neglect consideratioh of all important factors. )
Once you have madg your decfsion, you may then become invelved with the owner or landlord and may sign a
contract. It may be anonth to mgnth contract allowing you to live in the property on a 30-day basis, or it may bea .
lease. A Jease allows you possession of the property for a‘specific d of time at 2 fixed rental fee, which must be
paid when gdue, during the time of the lease. At the time you mgnmem or contract, you may be required to pay
the, first month’s rent and, in spme cases. the la% month's rent as well,

A ]_éasewr conifact may be erfded by expiration, by mutual consent or by eviction. An eviction notice gives yo,ﬁ “REN
amount of days to leave th¢ premises. Evicfion is usually due to nonpayment of rent or misuse or abuse of the

L

- apartment or.house. An evicfion notice must always-be in writing in order t o be legally enforceable. Por
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PP 2 e ot Topic 11 Should I Buy? , . e

 Hyou have decided 10 buy a home, you will need to thake 2 careful review of your fucome and indebtedness. A large-
part of your income as an adull will be spent on housmg, whether you rent or buy Estimates are

* A

L

*

about one-fourth of gross monthly income 1fpurchasmga home | ) .

abomoneoﬁﬁh ofgross monthly income 1frmt|ng e .

It is, therefore, important that you make the right decmon when purchas:ng a home. Of primary condideration is
, your Income. PreSuming you don’t pay cash, a lending mstltuuon WIII review your apphcauon for a lqan 7101- /\
pomts w‘lueh affect their approva] mclude . LR

momh}y gross income I RN .
-employment record S L ' :
* past'credit references ~ A . -,
" ctirrent installmen: indebredness ) . - . N
. F 4 ) #

The lendmg institution can 1htn tell you whether you qua]ify"to purchase ahome. Individuals may also loan money -
- y

-

For Mpeople, the payment shpuld not exceed one Tourth of their gross monthly income. This one fourth wilt
include principal payment, intetest payment, property tax and insurance premium. The expression for this is PITI,
which simply means your payment cludes pnnapa] interest, taxes and insurance.

In addﬁlon to the one-fourth a]lowed for the hbuse payment one-third of your total gross monthly income can be
used on other paymepts, such as notes, car, furniture and apphances lfthese payments exceed gne-third, there may
be a question as to whether algan can be dpproved.” . -

ol .
.

The remainder of your income will be negded to cover other expenses. 1f you have a budget, you will know monthily
costs for food, trahsportation and other expenditures. Remember lhal you will need expense money for

improvements; utilities, etc. for your new home., - . } ¢

- L]

Each applica¥it for a home loan is approved on?n individual basis. Before purchasing a home, you may need to make
careful review of your jncome and indebtedness. A lending institution or real estafe office can assist you in
determining whether you can qualify for @ homeowner’s loan. 1f you have records and'a budget, you will be better
prepared 1o give information and make decisions on buylng a home. ",
- i

-

for real estate 1ransactions. - .ot i . . T
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. v T e -Togic 11} WharSiwu}d I Know abom Selecting Housing?
Y . LI - o,
It is imponam to know what your preferences for housmg type and location are before you make a selection. AT )
: . variety of housing choices exist in the state of Oregon: city aress, farhing areas, mral subdivisions, older homes and
- ” newer homes. In making a housing decis:on ask yourself these questions: P
[ - € & .
2y Where do [ wish to live? g o . " : _ .
NI Are wea ruraltype family? - . o o . . R :
- . tArewe smctly city dwellers‘b _ . 7 . R . .
T After you have located the propertg which seems closest to wour cxg‘o;é‘atiqns and within your price range, you o
i shouid also consider: . . YT e
¢ _"' . X ” o £ -
-, . Size thOIne : ' ’ et - i o . :
. © 7. “condition : e . A ’
-, ' pnce . _‘ Yo v . - -
o Studymg the condm_on of the property you are considering to purchase is importagt. If you dp not-have knowledge v
dbout construction, it may be worthwhile to hire 3 consultant or work with a real estate agency Jt }simportant to
- gt cmck . )
A : foundation ‘ e “ . ) ‘ » . A
1 - r‘q‘or ) ) . . ) & N )
i . B W]mg N _,‘ B X SIE I | ).
b \ ‘ ¢ p]umbmg - ! ® ' 4 h . I ’ ) . i ‘ N
B condition of structire . R S . v .
| . water supply -t ' Sy v . s S
| gmeesen T S L
{ ‘ T e “
! huﬁn; effic:ency,hcludmg ifisulation T . _ ¢ . . 4
o An important item to cheék on before decnding ona particular house is thecost'of heating thathous«e You maybe Y,
i able to obtain costs of heating from the owner. In advdmon you ritay want to have-further informatmn on the LT
i ) . insulation and heatmg system . . .
1 T T E3 k) - . -
e /éﬁ you check the stmcturb of a house, you should also notice the decorating. Decerating. in mulf, shoqld notbe a
| ajor influence on whether you buy the house. If flgors and counter tops are acceptahlc.oﬂiegdecpntlrxg changes, -
- ) can be made with a small amount of labor and-expense. . - * !
1 - ”{' ¢ K . -
! - - ’ ’ ’ R - B
] .
#
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Topic IV How Can Finance a House? » -
L % ) ‘
Once 'you have made a decision to buy a pamcular house you will need to select a method of ﬂnancmg Five
methods of financing real estate ate. - . , .
moﬂmelms . ' . . .
land sales contracts ) o ' t ' .
assmptions : " N
trust deeds SEEE ,
purchase W mortgages . . o
MongL loans are primarily made by banks, savings and loan associations, the Farm Home Admmlstranon {FmHA), e
and the State Veterans” Adminustration, These ipstitutions tequire inspection, appraisal, title insurance, and closing
by escrow. - ,
- 1n a mortgage loan, the seller transfers the deed of the property 10 the buyer. If the buyer fails to meet payments, .
‘the lending institution may foreclose on the loan. In Oregon, the Buyerhas one year after foreclosute to repay the
tender and keep the property. If foreclosure is made, the lending institution may sell tl;e property and have a
defjciency judgment ag:finst the buyer for any balance owed on theloan. -

v

A land sales contract is an agreement between the buyer and seller. This type of fflancing does not require title
insurance, inspection, appraisal, or escrow closing unless requested by gither party. A cont ract is usvally deawn up

by legal counsel. The seller usually does not transfer the title to the buyer until all or part of the obligation has been

met. If the buyer Iails to pay, as agreed, the seller may take the property back, and the buyer may lose all payments

into the contract. ) \ ‘ . ’

If a buyer chooses to finance praperty by taking over th er’gpayanents, he or she assumes the sellei’s contraet

for the balance owed . This is called an assumption. The buyer pays the seller the d;fference between the sale price

and the balance owed on the property. The deed is transferred to the buyer.® . ’

When propeny it bought by means of a trust deed, the title to the property is held by a third party until the
.obligation js paid. If the buyer fails to make payments.as agreed, the third party may foreclose for the benefit of the
sefler. Foreclosure time for trust deeds 15 about 120 days and does not allow the buyer to repay the indebtedness
and keep the property. In addition, there is no provision for deﬁc:ency judgment against‘the buyet.

With a purchase money mortgage, the down payment and terms of the note are agreed upon between the buyer and '
seler. The seller transfers the deed to the buyer and receives all payments.for principal and {gtecest on the loan. This
gpéofﬁnancmg is similar to a first mortgage loan, except in the event of a foreclosu is no provision fora

eficiency _pufl&ment, ) . \

In order t0 make a wise choice based onicwfrent financial comditions, lending trends, and your nghii and
mponslbihu%as 2 buyer or seller, you wil] need to have factual information. Your locallending institution or.real *
estate licensee s'ho&ld have access to current and accurate data for your particular needs and requirements,

% . ’ .
i .
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5 o0 te L Topie V. What Are r}ie Reasons for Escm_w’ A
\. i * - " . ! -

o~ An escrow conipany acts as a referee or third party by handling the documentsand closmg details of the sale. This
relievesBoth the buygr andseller and real estate licensee of the responsibility of preparing and recording documents,

. , figuring expenses and prorating taxes and insurance. In most cases, the cost of the escrow service is.shared equally by
buyer and séller. . .
The escrow company sets up a record for each individual transaction and calls for a titte search on the proper;'y A «
title" search declares any liens or other indebtedness against the property. The preliminary title policy is shown to the
purchasec, seller and lender The title policy'will indicate h.abllmes L'any on the properf,y These might mclud]e

1 ’ ’ #

oy mo;tgages A - ' ' K ; .
. tiens'from unpaid debts : S ™~ .y
iens frorq road lmprovemmts, sewer charges. other improvements ’ .

After completu}g the title search. the escrow agent determmes the amount-of money the buyer pays the sefled.
Some lrfforma;wn which buyer and seller will need to provide the escrow company lnclude .

o who pays appraisal foe,ff any
the date of possession
. the new lending institution, if any X ‘ . v
complete nantes of buyers and sellers
-marital status of buyers and sellers
accurate legal description of property . .
information on fire insurance
. - information on existing mortgage, if any -
special instructions, such d:sbursemem of funds, payment of uulmes. etc, ) .
~ The escrow company assumes the responS1b11it1es and concerns in handling and disbursing funds, They also order the
title policy, usually paid by the seller. The title insurance protects the buyer. It shows any and all debts against the
property to insure a free and clear title for the New owner. All lending Institutions require a title insurance policy.
This enables them to *close the trinsaction,” which simply means that all debts have been Pa'd and proper ,
doeuments, such as deed, mortgage. etc., récorded.

- .
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_ Your property is usually assessed by true cash value. Factors which affect the value include

MAKING HOUSING DECISIONS
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Topic VI Why Do I Need to Know About Property Taxes’

1

When you own real property, you will pay taxes on both the laml and the improvemenTs (buildings, trees, etc.). Tlns -
tax is based on the property’s value. The reason forthe tax is to pay for the services in the area in whidh you live,

mcludfng

fire
police
Y road
+ school
water

LA
"

arqa
Size
age
condition
. quality
Any other factor that makes a ptoperty more or less deslrab]e'

ta

-
5

Your property’s assessed valuation is used to compute your proportionate. share of the local tax levy for your
district.*Each year you would receive a4ax statement which is based on the value of the prdperty. The bill would
represent taxes levied for the current years July | through June 3Q. The assessor does not raise or determine taxes
but only distributes the bu rdenxo f taxes in proportion to the values of properties owned by the many taxpayers

The dollar amount of faxes you'owe 15 expressed in terms of dollars per one thousand doilas’s of trye cash value. For )
example, if you were taxed at the rate of $25 per $1,000 on a home assessed at $40,000 the annnal property tax

" would be.$1,000.

If paying one-half or more. by November 15, a discount is allowed. If taxes are paid in quartu{y payments they must
be paid by due dates of November 15, February 15, May 15 and.August 15, or interest is charged on any quarterly
payments made afterirs-due date. Taxes become delinquent if not’ paid by August 16 following the tax year. This
date is important because three years after taxes become delinquent, the property is subject to foreclosure. 2

Some lenders may require youy taxes to be includéd with the monthly mortgage payments. For example, nm
mortgage loan payments are $200 (incloding principal, interest and insurance, PII). Taxes on the real prdperty are

$600 for the year, or $50 per month. If this amount is to be ipgluded in your monthly payment then your payments
to the lender would be $250 (principal, intere'st, taxes and insurance, PITT).,

If financing for the purchase of a house ‘does not require taxes to be included in monthly payments it is very
important that the property owner set aside enough money to pay the taxes separately when dye.

£

£

st

25
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Topic VII- What Should I Know About Property !nsumrré?
"\J ; : ' .
Fire insurance on property is requii‘eﬁ by lending agencies. The new owner must see that the insurance policy-is in
the hands of the lendms agency prior ‘io the transacuon being closed. The protection of perso’na] property is
optional and solely the decision of the owner. ] : *
L L B L] i ' A '
An insurance package. designated as 7 homcowner's policy can be purchased. Tkis policy protects the structures,

furnishings and personal PYoperties of the owner as well as personal liability. Personal lisbdity insurance is an -
importafit purchase and should be'studied carefully beforedecisions are made as to what kind, how much, ete,

Inflation has increased property values amd insurance costs rapidly in the past mcml years. The costs of.msufance -
have increased for seveip.l reasons, including N

increased cost of replading buildings
increased crime and burglary rates
iucre!sed cost of repainng buildings

All- of thesé increase the cospof your insurance, <0 it js important that you pnrchase wisely. Suggesuons.for best use
of your insurance dollars include .

- hating your polwy reviewed periodically to see that your buildings, eqmpment and personal property are

insured at the current replacement cost v
reviewing the deductifle on your policy .
determining what might reduce the amount of prermfum, such as installation of ﬁre protection systems

examining your policy for burglary, mischief and vajdalism coverage . i

© o»

. *

\ .

When buying insurance, it isimportant to -~

 aat
understand your policy “have your insurance agem carefully explain the coverage and the require f
keep coverage curgnt with value . {

»

t
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* Topic VIIL How May I Maintain My Housing Dollar for Resale?

L)
.- -

" Homeowners should be aware of the importance of maintaining their propernty. To keep property in géod repair, it is

fiecesssary t0 “keep up” both the interior and the exterior. A neglected propenty will depreciate (rapidly,
contrast, maintained or 1mpr0ved property will generally appreciate in value. The cost of maintaining the e‘wdl

be less if done periodically and a$ need arises.

It is important t0 maintain property in ordér to prevent loss in value. If you are unable to take care of the
mafntenance yourself. hire someone to do this for you. Expenses which are considered Improvements can be’
deducted from your income taxes when the home is sold. Keep all your r(e%tsfor the unprovememsn

Improve{whete you can, but definitely keep up on the mainténance f the '

yard ‘# ) )
exterior of the house ' " Y.

roof - .
* -~

1ain gutters
interior walls . /
flooring .

counter tops ’ ) s
appliances . . . .

u “ N .

General good mairitenance protects the value oﬁ. property, Identlcal properties built at the same time, side by sudb
will differ greatly in value if one 1s cared for and the other neglected.

Maixiy factors will influence your decision to sell a hoﬁse, including the change in housing needsand the cost involved
in sefling and obgaining other housing. {( you decide to sell, a first question will be the asking price of the home.You
may chcc‘S on the selling price of comparable homes or ask your real estate agent to help you establish a market
value. Thigvalue will probably be‘consmerably higher if the home has been properly maintained,

You may sell your property yqurself or through a real estate agency. If you sell it yourself you will need lo
study the financing
know about escrow
know how 10 advertise Ty ,
show your home to prospective buyers 'Q .
interview possible purchasers™ > :
be prepared to complete necessary documen

You may choose'to employ the professional services of your local real estate agent to handle all problems concerning
the sale’of your home. A fee is charged for selling your home through a real estate agency. Both ways should be
cOnsidered, as selling your home is also an important housmg decision.,

r




